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CONFERENCE CALL – PORTUGUESE: August 4, 2016, 10:30 a.m. (Brasília) 

Webcast: click here | Telephone: +55 (11) 3193-1001 or +55 (11) 2820-4001 (access code: TOTVS) | Replay: +55 (11) 3193-1012 or +55 

(11) 2820-4012 (access code: 3328446#) until August 10, 2016 or at ri.totvs.com.br 

       

CONFERENCE CALL – ENGLISH: August 4, 2016, 12:00 p.m. (Brasília) 

Webcast: click here | Telephone: US Toll Free +1(888) 700-0802 / International +1(786) 924-6977 / Brazil +55 (11) 3193-1001 or +55 (11) 

2820-4001 (access code: TOTVS) | Replay: +55 (11) 3193-1012 or +55 (11) 2820-4012 (access code: 6716486#) until August 10, 2016 or 

at ir.totvs.com 

2Q16 - EARNINGS RELEASE 

 Net Revenue: R$544.9 million in 2Q16 (-2.1% vs. 2Q15 pro-forma and -1.2% vs. 1Q16) and R$2,244.8 million in 

12M-2Q16 pro-forma (+0.2% vs. 12M-2Q15 pro-forma). 

 Recurring Revenue: R$336.2 million in 2Q16 (+8.0% vs. 2Q15 pro-forma and +0.7% vs. 1Q16) and R$1,310.4 

million in 12M-2Q16 pro-forma (+7.9% vs. 12M-2Q15 pro-forma). 

 Subscription Revenue: R$54.3 million in 2Q16 (+17.2% vs. 2Q15 pro-forma and +4.2% vs. 1Q16) and R$204.0 

million in 12M-2Q16 pro-forma (+17.2% vs. 12M-2Q15 pro-forma). 

 EBITDA: R$96.9 million in 2Q16 (-20.8% vs. 2Q15 pro-forma and -15.4% vs. 1Q16) and R$415.3 million in 12M-
2Q16 Adjusted pro-forma (-19.1% vs. 12M-2Q15 Adjusted pro-forma). 

 Net Income: R$37.7 million in 2Q16 (-44.9% vs. 2Q15 pro-forma and -24.2% vs. 1Q16) and R$217.0 million in 12M-

2Q16 Adjusted pro-forma (-31.5% vs. 12M-2Q15 Adjusted pro-forma). 

 . 

 

São Paulo, August 3, 2016 - TOTVS S.A. (BM&FBOVESPA: TOTS3), the leading developer of business solutions in Brazil and Latin America, 

announces today its results of the second quarter of 2016 (2Q16). The Company’s consolidated financial statements were prepared in accordance 

with the accounting practices adopted in Brazil, which are in consonance with the International Financial Reporting Standards (IFRS). To facilitate 

comparison, we have presented the pro-forma (unaudited) consolidated results that combine the results of TOTVS and Bematech corresponding to 

three months for 2Q15 and corresponding to 12 months for 12M-2Q16 and 12M-2Q15. 

 

IR CONTACTS 

Gilsomar Maia (CFO/IRO) 

Tel.: +55 (11) 2099-7105 

Douglas Furlan (IR) 

Tel.: +55 (11) 2099-7773/7097/7089 

ri@totvs.com.br 

 
 

 

http://www.nucleomedia.com.br/loginn.asp?id=31411&distrib=846&t=&p=0&popup=1&lang=pt-br&href=naumtem&embed=&mobile=false
http://ri.totvs.com.br/
http://www.nucleomedia.com.br/loginn.asp?id=31412&distrib=1435&t=&p=0&popup=1&lang=en&href=naumtem&embed=&mobile=false
http://ir.totvs.com/
mailto:ri@totvs.com
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MESSAGE FROM THE MANAGEMENT 

The quarterly software revenue remained stable in relation to 2Q15 driven by the 6.6% growth in software recurring 

revenues, with highlight to 17% growth in subscription revenue, which offset the 32% drop in license revenue. During 

this period, subscription revenue increased from 8% to 10% of total net revenue, and the accumulated growth in 

subscription revenue in the last 12 months exceeded the sum of variations in licenses and maintenance revenues 

during the period. 

Compared to 1Q16, EBITDA margin in the quarter fell by 300 basis points, mainly due to the 3% decline in software 

revenue, which, among other factors, was impacted by incremental license revenue from the corporate model 

registered in 1Q16. 

This quarter, the subscription model TOTVS Intera completed 1 year from its launching and we boosted our 

Bemacash sales, which together contributed to the addition of more than 1,000 new subscription clients in 2Q16, 

despite the adversity of the current economic scenario. We are working to make TOTVS and our clients much more 

prepared for the recovery of the Brazilian market. We have seen some initial signs of market activity recovery, that 

hasn´t translated into sales yet, but we are confident that Brazil will come out of this moment much stronger. 

 

RECENT EVENTS 

 DIVIDENDS AND INTEREST ON CAPITAL  

On May 11, 2016, the Company paid its shareholders the dividends approved at the Ordinary and Extraordinary 

Shareholders Meeting held on April 26, 2016, in the amount of R$66.579 million (R$0.40736 per share), related to 

fiscal year 2015. 

The Board of Directors’ Meeting held on August 1, 2016 approved the distribution of interim interest on equity (IOE) 

for the first half of 2016 (1H16) in the amount of R$43.605 million, corresponding to R$0.26703514 per share, an 

increase of 49.4% compared to the IOE for 1H16. 

The IOE will be paid on August 24, 2016 to the Company’s shareholders as of August 04, 2016. Starting August 05, 

2016, the shares of the Company will be traded “ex-interest on equity”. 

 

 NEW HEAD OFFICE PROJECT 

As announced to the market on October 16, 2013, the Company signed a built to suit agreement for the building 

project of its new head office, located approximately 1.5km from its current office, with a carpet area of more than 

21,000 square meters. It is a 10-year agreement from the delivery of the building, scheduled for February 2017. 

In addition to tangible and intangible administrative synergies to be captured with the concentration of the main 

Company´s administrative, development and sales departments in the São Paulo area in just one place, this new 

campus will contribute to a faster spread of TOTVS culture between employees, especially between those that 
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became recently part of TOTVS, like those from Bematech. The new campus will also have an exclusive area of 

client service and will provide an innovative environment to help reinforcing mobility and cloud, which are essential 

elements of TOTVS strategy. 

In view of delivery building date, the Company began the investments on the facilities at the new head office. The 

investment held in 2Q16 was R$1.772 million and total investment estimated by the Company in the campus until its 

delivery is approximately R$90.0 million, of which around 50% to be financed in at least 3 years.  

 

 PARTNERSHIP WITH NATIONAL COMPUTER CORPORATION (NCC) 

On May 26, 2016, TOTVS firmed a partnership agreement with National Platform, the new specialist company 

belonging to National Computer Corporation (NCC), the biggest technology holding company in Russia. The new 

company will develop and market in Russia a management system with a unique combination of features such as 

reliability, security, data integrity, continuity, high performance and scalability, features already present in TOTVS 

solutions. 

The project includes the customization of modules that support the operations of a Russian organization, such as 

accounting, taxes and HR. The product will be developed using the technological platform of TOTVS and will be 

targeted companies that wish to acquire a product with focus and understanding of local needs. 

For more information about the partnership, click here. 

 

 MANAGEMENT ORIENTED BY SEGMENT AND VALUE CHAIN 

On July 15, 2016, the Board of Directors elected Flavio Balestrin de Paiva (more than 13 years at TOTVS) as Vice 

President of Marketing, Alliances and Business Models, Channels and Human Relations, and Marcelo Eduardo 

Sant’Anna Cosentino (over 15 years at TOTVS) as Business Vice President for Services, with responsibility for the 

Services, Construction and Projects, Education and Legal segments. On May 24, 2016, the Board of Directors elected 

Gustavo Dutra Bastos (more than 18 years at TOTVS) as Business Vice President for Supply Chain, with 

responsibility for the Agribusiness, Manufacturing and Logistics segments, and Denis Del Bianco (more than 9 years 

at TOTVS) as Services Vice President. 

These management changes are part of the Company's strategy, which established an organizational structure 

divided into macro-segments through specialized business solutions integrated with back-office solutions. The Vice 

Presidents elected will hold office until the Annual Shareholders Meeting of 2017 and their profiles are available on 

the TOTVS Investor Relations website (ri.totvs.com.br). 

 

 TOTVS ELECTED THE MOST INNOVATIVE COMPANY IN THE IT SECTOR 

TOTVS was elected by Valor Econômico newspaper as the most innovative company in the IT sector in Brazil on 

July 18, 2016. The award highlighted, among other initiatives promoted by the Company, (i) the investments in 

research and development conducted in the last five years, which exceeded R$1 billion, and (ii) the creation of two 

research laboratories, one of them in the Silicon Valley, United States. 

http://en.totvs.com/sites/default/files/releases/pr_totvs_ncc_0225-1464368570.pdf
http://ri.totvs.com.br/
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 SALE OF THE BPO OPERATION AND PARTNERSHIP WITH PROPAY 

On August 1, 2016, TOTVS sold 100% of its participation on the capital stock of TOTVS Resultados em Outsourcing 

Ltda. (“TOTVS RO”) to Propay for R$5.266 million, with the payment of an additional variable amount of up to R$5.266 

million, adjusted by Selic Rate, according to the metrics defined in the Agreement for TOTVS RO’s client base. 

Focused on providing Human Resources BPO (Business Process Outsourcing) services, TOTVS RO is a company 

serves more than 80 client groups including large companies like Volvo, Burger King, Accor and Nielsen. Propay, 

which has been providing personnel administration BPO services and benefits management consulting services for 

more than 15 years, will become TOTVS partner to provide its services through TOTVS business solutions and 

distribution network. 

With this transaction, TOTVS reinforces its specialization strategy, bringing a partner to propel its solutions and 

increase their value to its clients by adding Propay’s know-how in its offerings to this market. The combination of 

TOTVS distribution network and Propay’s expertise will allow the Company to better explore opportunities in the BPO 

Brazilian market. 
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OPERATING AND FINANCIAL PERFORMANCE  

The consolidated results of 2Q16 presented in the Quarterly Information report (ITR) include Bematech’s results for 

the period. To facilitate comparison, we have presented the pro-forma (unaudited) consolidated results that 

combine the results of TOTVS and Bematech corresponding to three months for 2Q15 and corresponding to 12 

months for 12M-2Q16 and 12M-2Q15. 

The reconciliation between the pro-forma numbers of 2Q15 and those in the ITR is shown in Appendix IV of this 

document. The quarterly financial information of TOTVS, Bematech and the pro-forma information relating to 2014 

and 2015 are available in the section “Financial Information > Interactive Spreadsheets” at the TOTVS Investor 

Relations website (ri.totvs.com.br). 

 NET REVENUE 

Net revenue totaled R$544.913 million in 2Q16, as against R$556.784 million in 2Q15, with recurring revenue 

growing by 8.0% in the year to R$336.166 million, corresponding to 61.7% of net revenue, as against 55.9% in 

2Q15 and 60.6% in 1Q16. Despite the 8.9% drop in non-recurring revenue, net revenue grew 0.2%, totaling 

R$2,244.763 million in 12 months, driven by the 7.9% growth in recurring revenue. 

In comparison with 2Q15 the software revenue remained stable, since the 31.9% decline in non-recurring revenue 

from license fees was compensated by the growth of 6.6% in recurring revenue. 

In the quarter-on-quarter comparison, software revenue declined 3.1%, mainly due to the 

non-recurring license fee revenue that declined 23.2% in the same period. This drop in 

license fee is chiefly due to the additional revenue of R$10.717 million in the 

corporate model reported in 1Q16 among sales to existing clients, as shown in the 

chart on the left. 
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As mentioned in previous quarters, the decline in number of licenses sold has mainly been due to: (i) the downturn 

in economic activity in Brazil, which resulted in a longer period of conversion of the sales pipeline, especially among 

large clients; and (ii) the migration of a part of the sales pipeline of new clients to the subscription model, especially 

among smaller clients. The decrease in the average ticket on sales was mainly due to the lower share of sales to 

large clients. 

Recurring revenue from software grew 6.6% in 2Q16 compared to 2Q15, accounting for 88.5% of total revenue 

from software in the quarter, compared to 83.1% in 2Q15. In the last 12 months, recurring revenue from 

software totaled R$1,194.284 million and increased its share of net revenue from software to 85.3%, up 5.3 

percentage points higher than the same period of the previous year. 

Maintenance revenue in the quarter grew 4.6% year on year and 5.2% in the last 12 months, lower than the average 

increase in the IGP-M (inflation index used in most maintenance agreements) in these periods, and corresponded to 

82.2% of recurring revenue from software. This revenue has been negatively impacted by: (i) the lower volume of 

license sales in previous periods; (ii) the suspension of maintenance due to increased client defaults; and (iii) the 

partial cancellation of maintenance due to layoffs at clients, especially large ones. 

The growth in recurring revenue from software both in the quarter and in the last 12 months was mainly driven by the 

17.2% growth in subscription revenue, which corresponded to 15.8% of net revenue from software in 2Q16 and 

14.6% in the last 12 months. 

This growth in subscription revenue was driven by the higher share of sales to new small and medium clients, 

especially under the TOTVS Intera model, and the decline in the number of new subscription clients among 

microcompanies. The combination of these two factors contributed to the 152.5% year-on-year increase in 

average monthly subscription. 

It is important to mention that sales of Bemacash business solutions did not affect the amount of clients 

added in the 2Q16 subscription revenue. Since 1Q16, the new clients of Bemacash become software clients in 

the 8th month of hiring the solution, when starting the subscription payment related to the management solution. 

Bemacash, developed with Bematech, combines the management software of TOTVS for microcompanies (Fly01), 

hired in the subscription model, with automation and fiscal hardware solutions from Bematech. In this quarter, the 

Company sold 440 new units of Bemacash. 
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TOTVS Intera is the subscription model launched in June 2015 in which clients 

define and manage the number of identities they will be enabled to gain 

unrestricted and simultaneous access to all the management, productivity and 

collaboration software solutions from TOTVS. This model allows clients to use 

the solutions in any of the clouds approved by TOTVS or, if more convenient, in 

their own infrastructure (on premises). 

In the first year of TOTVS Intera, the increase in subscription revenue exceeded 

the decrease in revenue from the licensing model (licenses + maintenance), as 

the chart on the left shows. 

Service revenue decreased 4.8% in 2Q16 compared to 2Q15 and grew 1.2% in 

the last 12 months. In the quarter, the year-on-year variation is mainly due to the 

7.8% decline in software implementation services in the period, which accounted 

for 62.1% of the service revenue in the quarter, chiefly due to the lower pace of sales in recent quarters. 

Hardware revenue fell by 7.8% in 2Q16, compared to 2Q15, and by 2.6% in the last 12 months, mainly due to: (i) the 

downturn in economic activity in Brazil; and (ii) the changes in tax legislation, especially in the state of São Paulo, 

where fiscal printers were replaced by S@T fiscal equipment, which has a lower unit value. In the quarter-on-quarter 

comparison, the 7.0% growth is mainly due to the seasonal effect on hardware sales in the period and price increases. 

It is important to remember that the tax legislation in Brazil is being amended in several states, which has resulted in 

the transition from a model based on sales of tax solutions, which was earlier exclusively non-recurring, to a model 

based on higher recurring revenue, thus creating significant opportunities to increase the Company’s recurring 

revenue. 

 CONTRIBUTION MARGIN BY BUSINESS 

Software contribution margin declined by 440 basis points year on year and reached 62.8% in 2Q16.  The decrease 

in 2Q16 is chiefly due to:  (i) the maintenance of investments in innovation, including the non-capitalization of software 

research and development expenses of Bematech in 2Q16, compared to the capitalization of R$1.840 million in 

2Q15; and (ii) the investments being made in the customer service and assistance process, involving adjustments to 

Company´s customer service routines, teams and systems. 

In the last 12 months, the reduction in software contribution margin is mainly due to: (i) the lower growth of software 

revenue, as commented in the “Net Revenue” section, especially due to the transition from the licensing model to the 

subscription model; (ii) the IGP-M (inflation index used to adjust recurring revenue) being significantly lower than IPC-

A (inflation index normally used in the economy) during the period; (iii) the 39.7% decrease in the incremental licenses 

from the corporate model charged in 1Q16, when compared to 1Q15; (iv) the capitalization of research and 
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development expenses of Bematech until October 2015; and (v) additional costs with costs and expenses structure 

adjustments during the second half of 2015. 

In the quarter-on-quarter comparison, the decline of 280 basis points in software contribution margin was mainly 

caused by the additional revenue from the incremental licenses from the corporate model recorded in 1Q16, as 

commented in the section “Net Revenue”. 

As in 1Q16, service contribution margin increased from the previous quarter, growing 140 basis points in 

2Q16. This recovery in service contribution margin is chiefly due to the reduction in recurring personnel costs, 

resulting from the costs and expenses structure adjustments carried out by the Company during the second half of 

2015. In the year-on-year comparison, the reduction in service contribution margin is mainly due to the decline in net 

revenue from services in the period, as commented in the “Net Revenue” section. 

In the last 12 months, the decrease of 200 basis points is, in addition to the factors already mentioned for the quarter, 

due to additional costs with layoffs on account of the costs and expenses structure adjustment carried out by the 

Company during the second half of 2015. 

In the quarter-on-quarter comparison, the hardware result grew 13.5%, mainly due to: (i) the growth in net 

revenue from hardware, as commented in the “Net Revenue” section; (ii) the increase of 260 basis points in gross 

margin, resulting from a combination of price increase and the impact of foreign exchange on costs; and (iii) the 

growth in revenue from the economic subsidy (booked under Other Operating Income) due to the change in the sales 

mix during the period. 

Research and development expenses increased by R$1.244 million quarter on quarter, mainly reflecting the increase 

in expenses with in-house teams and development institutions under the Basic Production Process (PPB), in 

exchange for a reduction in the IPI tax rate for certain hardware solutions developed by the Company. 

Hardware result decreased by 27.7% in year on year and by 31.6% in the last 12 months the main factors being: (i) 

the decline in net revenue from hardware, as commented in the “Net Revenue” section; (ii) the increase in hardware 

costs due to the appreciation of the U.S. dollar against the Brazilian Real in 2015, which was not fully passed on to 

prices in 2015; (iii) the decrease in revenue from economic subsidy announced by the state government of Paraná 

starting from September 2015; and the (iv) capitalization of hardware research and development until September 

2015, being R$1.916 million in 2Q15 and R$5.694 million in 9M-2015. 



 

9 
 

 OTHER OPERATING EXPENSES 

Selling expenses and commissions taken together as a percentage of net revenue in 2Q16 increased by 80 basis 

points year on year, mainly due to the 18.9% increase in selling expenses. This increase in selling expenses mainly 

reflects: (i) the change in sales mix between franchises and own branches; (ii) the higher volume of software sales in 

the subscription model in the quarter; and (iii) the recent adjustments to the compensation model of the sales team 

with the key objective of aligning incentives related to the subscription model, which tends not to reduce the increase 

of selling expenses due to the transition from licenses to software subscription. 

Commissions expenses declined 11.7% quarter on quarter, mainly due to: (i) the lower volume of license sales 

through franchises; (ii) the change in the sales mix between franchises and own branches; and (iii) the recent 

adjustments to the compensation model of the Company’s sales team, already mentioned on selling expenses. 

Allowance for doubtful accounts in 2Q16 corresponded to 1.3%, compared to 1.6% in 2Q15 and in the last 12 months. 

Note that considering the current level of defaults in the market and the increase in the balance of accounts receivable 

past due, the Company will follow closely this matter and will work on the recovery of the debts already provisioned. 

Advertising and marketing expenses corresponded to 2.2% of net revenue in 2Q16, versus 3.1% in 2Q15 and 1.5% 

in 1Q16. The year-on-year decrease is chiefly due to the revision of the general marketing plan of the Company and 

the start of integration of the marketing activities of TOTVS and Bematech. The quarter-on-quarter increase in 

advertising and marketing expenses mainly reflects the seasonality of marketing investments. 

General and administrative expenses corresponded to 8.2% of net revenue in 2Q16, versus 7.0% in 2Q15. The year-

on-year increase in the share of general and administrative expenses is mainly due to: (i) the decline in the Company’s 

net revenue in the period, as commented in the “Net Revenue” section; and (ii) higher wage increase in the last 12 

months compared to the same period of the previous year. 

Management fees decreased by 41.5% year on year, chiefly due to: (i) optimization of the management structure of 

the Company during 1H16; and (ii) the provision for bonus for achievement of financial and individual targets of 

executives in the period. 
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In 2Q16, depreciation and amortization expenses decreased by 5.4% year on year, mainly due to the allocation of 

the acquisition price of Virtual Age ascertained in 2Q15, when there was an extraordinary impact of R$5.458 million 

from the 12-month accumulated amortization of its intangible assets. 

 EBITDA AND NET INCOME 

EBITDA in 2Q16 totaled R$96.900 million, down 20.8% from 2Q15 and 15.4% from 1Q16. EBITDA margin in the 

quarter stood at 17.8%, compared to 22.0% in 2Q15 and 20.8% in 1Q16. 

The year-on-year decline in EBITDA was mainly due to: (i) the decrease in license fee revenue; (ii) the higher share 

of subscription sales, which generate less revenue in the short term due to deferred recognition of revenue; and (iii) 

the decline in hardware revenue, as commented in the “Contribution Margin by Business” section. 

In the quarter-on-quarter comparison, the decline in EBITDA in 2Q16 is mainly due to the drop in software result, 

which in turn was largely due to the decline in license fee revenue, as commented in the sections “Net Revenue” and 

“Contribution Margin by Business”. 
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The decrease in net income in 2Q16 and in adjusted net income in the last 12 months, compared to the same period 

the previous year, was mainly due to the negative financial result in 2Q16 and in the last 12 months, especially due 

to: (i) the reduction in financial result due to the payment of R$473.585 million in cash for the corporate reorganization 

with Bematech in 4Q15, which led the Company from a net cash position in 2Q15 to a net debt position in 2Q16; and 

(ii) the gain from the sale of minority interest in ZeroPaper in 1Q15. 

In the quarter-on-quarter comparison, the steeper decrease in net income than the decline in EBITDA mainly reflects 

the increase in the Company’s gross debt during the period, chiefly due to the payment of dividends approved at the 

Ordinary and Extraordinary Shareholders Meeting held on April 26, 2016. 

 

CASH FLOW AND DEBT 

Gross cash decreased by R$60.087 million in the quarter mainly due to: (i) net income, excluding non-cash items, of 

R$105.116 million; (ii) working capital investments of R$26.095 million, positively affected by the reduction in 

inventories during the period; (iii) net investments in fixed assets, in the amount of R$14.316 million; (iv) the 

disbursement of R$15,855 million for the acquisition of intangible assets, including mainly the payment of part of the 

price related to the acquisition of Unum by the subsidiary Bematech (v) the payment of dividends related to the fiscal 

year of 2015; (vi) the payment of R$4.033 million for the company’s shares repurchased in the period, net of sales; 

and (vii) the partial amortization of the principal amount of the BNDES loan taken by TOTVS in 2013. 

Net debt totaled R$493.028 million in 2Q16, equivalent to 1.2 times pro-forma adjusted EBITDA in the last 12 months. 
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 SCHEDULE OF AMORTIZATION OF GROSS DEBT 

Gross Debt (loans + financing + debentures + obligation related to acquisitions net of marketable securities) totaled 

R$788.316 million in 2Q16, versus R$828.861 million in 1Q16. Note that the Company must comply with the financial 

covenants related to the loans and financing contracted from BNDES and the debentures issued, as follows: 

¶ Loans and Financing contracted by TOTVS from BNDES: (i) Shareholders’ Equity/Total Assets higher 

than 40%; and (ii) Net Debt/EBITDA equal to or lower than 1.5. If these indicators are not achieved, the 

Company shall provide collateral in an amount equal to at least 130% of the balance due on credit operations 

contracted with BNDES that exceed 20% of total assets, or present a bank guarantee corresponding to the 

amount exceeding 20% of total assets. If the indicator of Net Debt / EBITDA is greater than 2.0, the Company 

shall provide collateral in an amount equal to at least 130% of the financing or debt arising therefrom, or 

present a bank guarantee in the amount of the debt. 

¶ Loans and Financing contracted by Bematech from BNDES: (i) Shareholders’ Equity/Total Assets higher 

than 40%; (ii) Net Debt/EBITDA equal to or lower than 2.0; and (iii) Debt Service Coverage Ratio equal to or 

greater than 1.75. In the hypothesis of non-achievement, the Company shall provide collateral in an amount 

equal to at least 130% of the financing or debt arising therefrom, or present a bank guarantee in the amount 

of debt. 

¶ Debentures issued by TOTVS: (i) Net Debt /EBITDA equal to or lower than 4.0; (ii) EBITDA/Net Revenue 

equal to or greater than 10%; and (iii) EBITDA/Debt Service equal to or greater than 1.0. 

¶ Debentures issued by Bematech: (i) Net Debt /EBITDA lower than 2.5; 

The balance of the Company's gross debt will be amortized by 2020, of which R$ 232.414 million will be 

amortized over the next 12 months. It is important to mention that the principal amount of the debentures 

issued by TOTVS in 2008, amounting to R$48,000 million, will be amortized on August 19, 2016.  
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OWNERSHIP BREAKDOWN  

TOTVS closed 2Q16 with capital stock of R$541.374 million, consisting of 165,637,727 common shares, with a 66.9% 

free float. Free float is calculated as the total number of Company shares, excluding shares owned by Management 

and related persons, Fundação Petrobras de Seguridade Social (PETROS) and BNDES Participações (BNDESPar), 

and treasury stock. In 2Q16, 97.1% of the free float was held by institutional investors and 93.5% by foreign investors. 

 

 

 

 

 

 

 

 

 

 

 

 

ABOUT TOTVS 
Top provider of business solutions for companies of all sizes, it provides management software, collaboration and 
productivity platforms, hardware and consulting services, with absolute leadership in the SMB market in Latin 
America. With over 50% market share in Brazil, it is ranked by Interbrand as the 21st most valuable brand in Brazil. 
TOTVS is present in 41 countries with more than R$2 billion in revenues. In Brazil, it has 15 branches, 52 franchises, 
five thousand distribution channels and 10 development centers. Outside Brazil, it has 7 branches and 5 development 
centers (United States, Mexico, China and Taiwan). For further information, visit www.totvs.com 
 
This report contains forward-looking statements that are based not just on historical facts but reflect the desires and expectations of TOTVS 
management. Words such as "anticipate", "wish", "expect", "foresee", "intend", "plan", "predict", "project", "desire" and similar terms identify 
statements that necessarily involve known and unknown risks. Known risks include uncertainties that are not limited to the impact of price 
and product competitiveness, the acceptance of products by the market, the transitions of the Companyôs products and those of its 
competitors, regulatory approval, currency fluctuations, supply and production difficulties and changes in product sales, among other risks. 
This report also contains certain pro-forma statements prepared by the Company exclusively for informational and reference purposes and 
are therefore unaudited. This report is updated to the present date and TOTVS is under no obligation to update it further to include new 
information and/or future occurrences. 

http://www.totvs.com/
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ATTACHMENT I – INCOME STATEMENT 
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ATTACHMENT II – BALANCE SHEET 
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ATTACHMENT III – CASH FLOW 
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ATTACHMENT IV – RECONCILIATION OF PRO-FORMA RESULTS OF 

THE SECOND QUARTER OF 2015 (2Q15) 

 

 

 


